
Pre-registration Discount for Qualified Buyers
FREE Pre-registration for FSN and HSA Members 
Early Bird Discount on Seminar Tickets      
Badges Sent by Mail—No Lines on Site
(Non-USA pre-registrants pick up badges at separate Pre-registration Desk in Las Vegas)

Pre-registration is easy. Just complete the information below, and mail or fax with your
credentials if required (see above). Your badge(s) will be mailed approx. 10 days before
the Expo. (NOTE: Badges cannot be processed without complete information.)

EXPO RULES AND REGS
INTERNATIONAL TEXTILES EXPO IS NOT A CONSUMER SHOW.
• No strollers or luggage carts permitted on Expo floor. 
• No cameras permitted on Expo floor without prior written approval from show 

management.

REGISTRATION CREDENTIALS:
All  buyers who have attended an International Textiles Expo or a National Sewing Show
in 2005 or 2006 can pre-register online. All other buyers must submit a business card and
two (2) of the following credentials to pre-register by mail or fax, or to register on site:
1. Photocopy of State Sales and Use Tax Certificate or Federal EIN Certificate.
2. Photocopy of current invoice from vendor indicating business name and address and

totaling $250.00 or more.
3. Photocopy of Yellow Pages ad or business ad or store lease. 
4. Manufacturers: Copy of brochure for products you manufacture.

PRE-REGISTER ONLINE
www.textileshows.com
YOUR PRE-REGISTRATION MUST BE
LOGGED IN ONLINE OR POSTMARKED
NO LATER THAN FRIDAY, MARCH 16  

Monday, March 26
7:30 am–8:00 am 
BUFFET BREAKFAST
8:00 am–9:30 am
RUNWAY FASHION SHOW 
& COLOR FORECAST
What will your customers be looking for this Fall?
Be inspired and motivated by fabrics from our
exhibitors, and patterns from some of the most
unique and innovative fashion and wearable art 
pattern designers in the industry. Join us for break-
fast and a runway fashion show coordinated by the
Independent Pattern Company Alliance. After the
show, visit the IPCA Fashion Pavilion (on the show
floor adjacent to the restaurant area) for 
a closer look at the designs and fabrics. 

5:00 pm–6:30 pm  
INDUSTRY MIXER
As you wind down from a busy day of shopping, join us for an industry mixer right in the
exhibit area. This is your time to catch up with industry colleagues and friends in a relaxed
atmosphere.

Tuesday, March 27
8:00 am–9:30 am 
RETAILER OPEN FORUM
A popular feature at ITExpos, this is your chance to find creative solutions to the challenges
facing retailers today. Bring your questions and join our panel of experts for a lively 
discussion. Exchange ideas with other retailers on everything from employee problems and
financial matters, to technology advice, tips for maintaining inventory control, and more.

Special Display
COLORS & PRINTS: FALL 2007
This is your destination exhibit for Fall 2007 fabric trends. Presented by DIRECTION, The
International Textile Design Show, this special display provides valuable insight to designs
for prints, knits, wovens, appliqués, embroideries, plus a color and trend forecast for the
upcoming season.

HOTEL ACCOMMODATIONS
RIO HOTEL & CASINO
The Rio is an all-suites hotel offering spacious living with all the
amenities of a first-class hotel. Every suite includes a conversational
lounge area and floor-to-ceiling windows with a spectacular
panoramic view of Las Vegas.

SAVE $15 PER NIGHT!
International Textiles Expo has made arrangements with the Rio to
subsidize $15 per night when you book under our group room block.

ITExpo Attendee Rate: $144+tax (single/double)
Regular Convention Rate: $159+tax (single/double)
Call: 888-746-6955   
Group Code: #SRITE7
Cut-Off Date: Wednesday, February 21, 2007; after that date, 
prevailing hotel rates apply

SEMINARS SPECIAL EVENTS INCLUDED WITH YOUR REGISTRATION FEE!
Frances Harder is a designer first, an 
entrepreneur and educator second. Prior to
self-publishing “Fashion for Profit” and co-
founding the Fashion Business Incorporated
(FBI), she was a full-time associate professor
at Otis College of Art and Design in Los
Angeles. Frances conceived of the FBI
(www.fashionbizinc.org) in 1998 to provide
vital business development, resources, and
education to creative designer-manufac-
turers who lack the critical business skills to
become successful in today's competitive
environment. Frances has extensive interna-
tional design and teaching experience and
has had her own name under license in
Japan. Frances is also a partner in Apparel
Business Consultants Inc., which provides
international consulting on branding, 
licensing, and product development.

Debby Luttrell is president of Stitchin’
Heaven, a 7,200 square foot quilt shop
located in Quitman, Texas. Before opening
her quilt shop in 1996, she worked at GTE
Directories, where she led her team to win
the prestigious Malcolm Baldridge National
Quality Award in 1995. Her quilt shop was
voted one of the top ten in North America,
and includes a successful bricks-and-mortar
store as well as an Internet commerce site.

Susan Power has been publishing fabric
and trim sourcing information for manufac-
turers of apparel, accessories, and home 
furnishings for nearly two decades. To meet
the needs of both small and larger manu-
facturers, she publishes two sourcing
guides—”The Designer’s Guide/Fabric &
Trim” and “Textile Sources Who’s Who in
the USA.” She is the former co-publisher
and creator of the “TIP Resource Guide”
(originally entitled “The Designer’s Fabric &
Trim Resource Guide”), often referred to as
“the bible of the industry.” The premier edi-
tion published in 1988 was the first compre-
hensive guide to the New York City
Garment Center. In addition to publishing
various industry directories, journals, and
newsletters, including Sourcing News, and
“By the Yard Guide,” Susan has consulted,
organized and conducted seminars inter-
nationally. Prior to founding her own 
publishing company, About Sources/Dare
Communications (aboutsources.com),
Susan’s experience includes marketing, sales,
and design for both textile and apparel
companies. 

Sheryl Sapriel is owner and president of
The Fabric Stock Exchange, a worldwide
brokering service offering better fabrics to
manufacturers, retail stores, and designers.
She has over three decades of experience in
the textile and apparel industries, working
with Halston, Calvin Klein, Ltd., and Oleg
Cassini. Over the past several years, her
entrepreneurial spirit led her to create two
online companies. Fabrics On-Line, created
in 1994, was the first electronic marketplace
for the buying and selling of fabrics.
Fabrics.com, created in 1999, was the first
and only portal site exclusively devoted to
textiles and textile-related products. Sheryl
sold Fabrics.com in 2001 so she could focus
on building The Fabric Stock Exchange, 
combining her industry experience with the
efficiencies of the Internet and the expan-
sion of the global marketplace.

SPEAKERS
Sunday, March 25
12:00 noon–1:30 pm
1A. Starting an Apparel Business:
From Design Concept to Apparel
Manufacturing — Frances Harder
This informative seminar answers all the
critical questions you should ask when
planning to turn your creative ideas into
a profitable business: how to get those 
creative ideas into the stores, turn a profit,
and stay in business longer than one season.
How do you identify a market niche? Which 
market is right for your line? What licenses are
required, and how do you get them? What type of
funding is needed to start and support your venture?
Should you have a Business and Financial Plan? How do you
price to make a profit? Where do you find a sales 
representative who will really work for you? How do you get
publicity and when? Can selling through the Internet work for your business?

1B. Marketing Magic — Debby Luttrell
This comprehensive course will encourage and inspire you. Debby will not simply
give you a list of great ideas, but she will teach you the marketing method
behind the madness. You will come away from this session understanding why
ideas are good ones, who your market is, and how to attract and maintain 
customers. Debby will share some of her "Treasure Chest Gems" as well as 
provide a solid foundation for adapting them to your own situation.

2:00 pm–3:30 pm
2A. Building Your Company’s Infrastructure for a Profitable Future 
— Frances Harder
This seminar will discuss the many functions and processes within a growing
apparel company which, if followed and adhered to, will allow for healthy and
steady growth and profitability. Come find out what to do (and not to do!) to
enable your company to grow and make money. . . as opposed to growth without
profitability and the eventual decline of the company.

2B. See You at the Top: E-Commerce to Win — Debby Luttrell
In this age of Internet sales, you must have an understanding of the methods and
tools available to make your Web site a top-ranking proposition! If you have a
Web site and it is not generating the sales you would like it to, this course is for
you. You will learn about search engine optimization as well as defining key-
words to make your cash register sing. Debby will give you many ideas on ways 
to attract and maintain customers through the Internet.

4:00 pm–5:30 pm
3A. Branding a Label — Frances Harder
In today's brand-conscious world, U.S. companies such as Nike, Polo, Juicy
Couture, and Quicksilver have become icons of American apparel whose labels
have influenced global popular culture. The name and/or logo of a company will
ultimately be how they will be recognized and identified. Distinguishing a 
product to consumers by a trademark can be the most valuable asset a business
owns. . .an asset that could lead to profitable licensing deals.

3B. Fabric Sourcing Solutions — Susan Power & Sheryl Sapriel
Do you have trouble finding the fabrics you need? Are you looking for companies
that offer low minimums at competitive prices? In this seminar, you will discover
new ways to source the fabrics you need. Learn about the differences between
mills, converters, jobbers, and brokers. Learn how to find the latest fabric, color,
and fashion trends. Educate yourself about the pros and cons and process of 
purchasing fabric globally. Materials will include a calendar of industry trade
shows, lists of trade associations, industry information providers, fabric buying
terms, and more. Q & A session: Ask your questions and get good answers!

The Independent Pattern
Company Alliance is a consor-
tium of independent fashion
pattern companies including:
• The Bali Collection
• Clothing Designs by La Fred
• Cutting Line Designs
• Fashion Patterns by Coni
• Great Copy Patterns
• Islander Sewing Systems
• L.J. Designs
• Modular Design
• Petite Plus Patterns
• Purrfection Artistic Wearables
• Revisions Patterns
• Saf-T-Pocket Patterns

PRE-REGISTRATION FEES:
By March 16  . . . . . . . . .First person per company @ $30. 

 . . . . . . . . . . . . . . . . .Each add’l. person @ $20.
FSN & HSA Members . . .FREE pre-registration
On Site . . . . . . . . . . . . . .@ $30. per person

SEMINAR FEES:
By March 16  . . . . . . . . .@ $30. per person/per session
On Site . . . . . . . . . . . . . .@ $40. per person/per session

NOTE: No credit cards will be accepted at the Expo, only
checks or cash.

PLEASE PRINT INFORMATION BELOW:

NAME

NAME

NAME

COMPANY

ADDRESS

CITY STATE ZIP  

PHONE FAX

E-MAIL

TYPE OF BUSINESS:
A.■■ Independent Retailer E. ■■ Wholesaler/Distributor H.■■ Crafts Manufacturer
B. ■■ Fabric Chain F ■■ Apparel/Accessories I. ■■ Buying Office
C. ■■ Mass Mdse/Variety/ Manufacturer J. ■■ Sales Representative

Dept.Store G.■■ Home Decorating K. ■■ Press
D.■■ Mail Order Manufacturer

Is your company a member of the FabShopNet Retailers’ Association (FSN)? ■■ Yes ■■ No
For more information, visit www.fabshopnet.com.

Is your company a member of the Home Sewing Association (HSA)? ■■ Yes ■■ No
For more information, visit www.sewing.org.

MAIL TO: ITE Registration, PO Box 1280, Woonsocket RI 02895  OR FAX TO: 401-765-6677
FOR MORE DETAILS CALL: 516-596-3937 OR E-MAIL: textileshow@earthlink.net

PAYMENT:
Pre-registration . . . .$________
Seminars  . . . . . . . . .$________
TOTAL  . . . . . . . . . . .$________

■■ Check payable to Intl. Textiles Expo
■■ AMEX    ■■ MasterCard    ■■ VISA

CARD #

EXPIRATION DATE

SIGNATURE

              TITLE                
OWNER

PRES BUYER GUEST

                  SEMINARS                
WRITE A OR B IN EACH BOX

12:00 noon  2:00 pm  4:00 pm

✄




